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Should we list our
home now ... Or wait 

until spring ?

Q. Dear Sue, We plan to 
move soon and our house 
is ready, but since its 
Autumn, should we wait 
until Spring to list our 
home, or should we list it 
now ? S and B

A. This is a very common 
question that you’ve asked : 
“Is this a good time of year 
to sell our home?” Many 
homeowners believe selling a 
home during the fall or winter 
months is not a good idea and 
that Spring or Summer are 
the only times a house should 
be sold. Statistics show that 
to be wrong. There is no doubt 
that the “Spring Market” is
a great time to be selling
real estate, however, the Fall 
and Winter seasons may well 
be best for you, for
several reasons.

Here are the reasons why 
now may be a better decision, 
than waiting until Spring:

LESS COMPETITION ....
“ SUPPLY AND DEMAND ”
One way that you can tell the 
Spring Real Estate Market
has arrived is you will see For 
Sale signs up all over
the neighborhood.
 
One strong reason to consider 
selling your home now and 
to not wait until the Spring 
Market is here is definitely 
that there is less competition. 
The fewer number of 
comparable homes for sale, 
the greater the probability 
that a buyer will look at
your home.

This is the ‘supply and 
demand’ theory. If there 
are less homes for sale, 
there are less homes that a 
potential buyer can choose 
from, therefore increasing 
the demand for your home. 
Not only will less competition 
likely increase the showings, 
but it will also increase the 
probability that an offer will 
be received and that you 
will likely get the maximum 
amount of money for your 
home.  SERIOUS BUYERS 
ARE ....12 MONTHS
PER YEAR ! 

Homes are sold 365 days 
a year.  Many homeowners 
believe that buyers aren’t 
out there during the fall and 
winter months, and this 
simply is not the case. Serious 
buyers are always out there! 
Some buyers may stop their 
home search because it is 
the fall or winter, but serious 
buyers will continue to look at 
homes, regardless of the time 
of year.

MORTGAGE RATES ARE 
HISTORICALLY LOW RIGHT 
NOW .... MEANING.... If 
you’ve read about real estate 
in the past several months, 
it’s likely you’ve read that the 
mortgage rates are historicly 
low.  Since mortgage rates 
are so low right now, buyers 
are able to qualify for a larger 
mortgage and therefore can 
afford a more expensive home. 
If mortgage rates increase over 
the fall and winter months 
while you’re waiting for 
the Spring market, it could 
eliminate many buyers from 
the real estate market. Less 
demand for your home will 
mean a lower selling price. 

 
NOW OR WAIT ? 
By considering all of the 
reasons above, you will be 
able to determine whether 
now is a good time to sell or if 
you should wait until
the spring.
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6287 Route 412, Springfield Township    $869,500  
Additional Photos/Details & Video at www.6287Route412.com  

6611 Paxson Road, Solebury Township    $1,500,000  
Additional Photos/Details & Video at www.6611PaxsonRoad.com  

12 Maple Lane, Doylestown Borough    $640,000  
Additional Photos/Details & Video at www.12MapleLane.com  

ASK THE PROFESSIONAL
Sue Jones on Real Estate

Sue Jones is a REALTOR as well as Owner/Partner of Keller Williams Real Estate, Doylestown Office. 
Experience: Sue’s experience spans over 30 years, providing professional help to both buyers and sellers in our local market.

Designations/Memberships: Holding the coveted GRI designation - Graduate of the Realtor Institute; Memberships in the National, 
Pennsylvania and Bucks County Association of Realtors.

Education: Sue feels that ongoing “fine tuning” of the ever-changing regulations, laws and procedures that guide the professional 
REALTOR to properly represent the public and which shape the Real Estate Industry are of the utmost importance, and this is her 
pledge and commitment.

Why Real Estate as a Career?  When asked “What made you choose Real Estate as a career?” Sue answered “I wanted to be in a 
helping field and decided that Real Estate offered that, helping people with their most important investment.”


