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 How to Increase Value
 When Selling Your Home This Year

Q. Dear Sue, Please recommend economical steps to take to 
increase our curb appeal. - Z and M

A: Absolutely! When you’re selling your home, you don’t want 
potential buyers to notice your “For Sale” sign and keep on 
driving. If your home doesn’t have curb appeal—if it doesn’t 
look so appealing on the outside that people have to stop and 
take a look—that’s exactly what’s going to happen. 

A home’s curb appeal is critical, since it’s the buyer’s first 
impression. As a result, exterior replacement projects offer the 
greatest bang for the buck when selling your home. Projects 
such as entry door, siding, and window replacements can 
recoup homeowners more than 78% of costs upon resale.

But, oftentimes, improving curb appeal can mean just doing 
smaller projects that can have a large impact.

Here are examples:
 1. Wash the windows.
 2. Evaluate foundation plantings and trim them back or 
  replace as needed.
 3. Update the light fixture at your front door.
 4. Repair or, preferably, install a new mailbox.
 5. Repair the front walkway if needed. 
 6. Remove dead tree and shrub branches.
 7. Mulch your beds and keep the lawn mowed. 
 8. Power wash your house if needed. Windex makes a great 
  Outdoor Multisurface Cleaner that attaches to a garden hose.
 9. Add colorful potted plants along your walkway or entryway. 
 10. Pay attention to your front door. Be sure that it is clean, or 
  even add a fresh coat of paint or new stain, plus new 
  hardware if needed. 
 11. Keep the driveway clean and swept.
 12. Store all yard equipment, including children’s toys, out
  of sight. 
 13. Find somewhere else to park any extra cars, boats, trailers, 
  or RVs.
 14. Do not use the porch for storage.
 15. Clean up after your pet(s).
 16. Store your waste containers where they are not visible from 
  the street.

Curb appeal is the difference that sells nearly half of all 
houses on the market, as reported by the National Association 
of Realtors. 

Testimonial
Dear Sue, 
I am just loving this house. I will always be grateful to you for 
how you fought to get this house for me. And the poinsettia is still 
delighting me. - Miriam

ASK THE PROFESSIONAL
Sue Jones on Real Estate

Sue Jones is a REALTOR as well as Owner/Partner of Keller Williams Real Estate, Doylestown Office. 
Experience: Sue’s experience spans over 30 years, providing professional help to both buyers and sellers in our local market.

Designations/Memberships: Holding the coveted GRI designation - Graduate of the Realtor Institute; Memberships in the National, 
Pennsylvania and Bucks County Association of Realtors.

Education: Sue feels that ongoing “fine tuning” of the ever-changing regulations, laws and procedures that guide the professional 
REALTOR to properly represent the public and which shape the Real Estate Industry are of the utmost importance, and this is her 
pledge and commitment.

Why Real Estate as a Career? When asked “What made you choose Real Estate as a career?” Sue answered “I wanted to be in a 
helping field and decided that Real Estate offered that, helping people with their most important investment.”


